Give to Homes4NC and Help Your Business

Set yourself apart from the competition and show clients that you really care about
your community by making a contribution to Homes4NC in their name. Some
REALTORS® and housing industry partners have committed a certain amount for
each of their closings; others make a contribution as a closing gift. Either way, your
clients will see that you are an ardent supporter of helping those less fortunate in
your community achieve the dream of homeownership.
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Participating in the closing contribution program is a small gesture that makes a big
impression on clients and prospective clients. And getting started is easy. Just
complete the form below and fax to Diane Greene at 336-299-7872. For more
information, call Diane at 800-443-9956.

Yes, I’d like more information about the Homes4NC Closing Contribution Program
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